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Engaging Investors

Crossing the 
Growth 
Chasm

Sarah Whipp
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Building blocks for getting investment 

Blueprint from WEF Start Up Program

Producing your pitch decks

Callsign Intro and Our Story

Q&A

Agenda

Investor pitch meetings



Company 
Background
Making digital 

identification as simple and 

secure as possible

Who We Are
$35 Million

Series A Funding

120+
Team

2012

Founded 



WEF Start-up Program

Investment 
Building Blocks

1. When 
to Engage

2. Who to 
Target

3. Multiple 
Champions

4. Get Some 
Competition

5. Clear 
Timeline

6. Produce 
the Pitch

7. Hard 
Metrics

8. Stay 
Strong



5The Pitch Deck

The Story
The problem being 

solved 

Business impact of 

problem

The solution
Target Market 

(TAM)
Go To Market Leadership Team

Case Study/ 

Traction
Financials &  

Projections
Future Vision The Ask



The Pitch Meeting
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